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TERM END EXAMINATION - 2020
M. Com. FINAL YEAR MGT.

Advertising and Sales Management

[Maximum Marks: 70

qIC ;. EHY — [3eGAEeTT THT R B STV |
wHl geT Sf7ard 81 T g9 & 3F wHIT 8/
Note : Time — According to University Timing.
All questions are compulsory. All question carry equal marks.

1. s & =T Seza @1 §7 SER0IN &1 Hag d Ay | (14)
What are various objectives of Advertising? Explain with the help of examples.
3rerdr 4 OR

=i & Afae, Amifse R e uge R f[awga e fafe |
Write a detailed note on Ethical, Social and Economical aspect of advertising.
2. cofifas Aifsar, Mfear Aifsar iR Sexmie HIfSar & e 3R Jhad TR Yhrel

STl | (14)

Highlight the advantages and disadvantages of Television Media, Radio Media

and Internet Media.
3rerar / OR
fasma= ordiar a7 8° faff= yoR &1 fasius ordiel &1 9uiq & |

What is advertising appeal? Describe different types of advertising appeal.
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3. TP (IS Qoil &1 =" dRdd FHY Qb ISy &TaT Bl fb Usegall R faaR e
aTfRY? (14)
What are the different aspects an advertiser should consider while selecting
an advertising agency?

grerar 4 OR
fashd Ude & Wecd Dl FHSY Ud [Ashd HiAl & oY amaedd ol &l quid HivY |
Explain the importance of sales management and qualities required for sales
personnel.

4. fama 16 R & fRgd Are fafer | (14)
Write a detailed note on Sales Organization.

3rerar , OR
(@) fasg PreT & IRIINT &R | P I dRG s9 [uiRd oxa 87 aw=msy |
Define Sales Quotas. What factors determine it? Explain.
(b) faog 9oTc & IR B U4 fAha g9 T Ufhar & FHISy |
Explain sales budget and procedure of sales budgeting.

5. H3IaSl Usbsl & ol Tch T 57 [ 3R WR Ay 9o &I qafraell g fbar Sirar
2? fIaR & 9eIgy | (14)
What are the basic components of compensation package? On what basis
are the sales force compensation decide? Explain in detail.

grerar  OR
TTH ST 3T R G 82 39D Hecd & AT T YieTor Aror=r & Rygridr
R e B |
What is meant by Salesman Training? Discuss the principles of good training

scheme along with its importance.
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